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La Resiliencia es la capacidad de las organizaciones
de anticiparse, prepararse, responder y adaptarse a 
los cambios y adversidades para persistir y 
prosperar. 

Es una capacidad que se desarrolla. Es un proceso
continuo.

Business Resiliency in Supply Chains Whitepaper. 2010.  World Economic Forum.



La percepción de los clientes sobre migrar a la nube

La nube es

“cara”

La nube es un

“problema de 

seguridad”

Mi sistema local es

“suficientemente

bueno”

La migración es 

“compleja”



El entorno ha acelerado la adopción hacia la nube

Reducir costes y 

mantenimiento de

infraestructura

Facilitar la escalabilidad, 

flexibilidad

Aumentar la accesibilidad

y sostenibilidad con 

herramientas inteligentes

Adaptarse de forma ágil a las 

necesidades cambiantes

Mejorar la seguridad, 

privacidad y cumplimiento



Cadenas de valor/suministro hoy

Ya no es suficiente construir y 

gestionar cadenas de valor 

eficientes, transparentes y lineales

basadas en la demanda

Las cadenas de valor son ahora circulares, 

asentadas sobre el dato, sobre la nube, 

para permitir “leer” el entorno

vs.
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Escasez de recursos IT
500 millones
de nuevas aplicaciones se construirán en los próximos 

5 años - más que todas las aplicaciones construidas 

en los últimos 40 años!1

5x
La demanda de aplicaciones móviles es 

más rápida que lo que los 

departamentos de TI pueden ofrecer.2

86% 
de las organizaciones luchan por encontrar talento 

técnico para construir aplicaciones.3

1 IDC FutureScape: Worldwide IT Industry 2020 Predictions. Doc # US 45599219, October 2019
2 Gartner, How to Deliver Enterprise Mobile Apps Faster – 2017
3 Patrick Moorhead, Microsoft goes all-in on hybrid Cloud and Edge at Ignite 2019, citing Indeed survey, Forbes.com, Nov 2019
4 IDC, Quantifying the Worldwide Shortage of Full-Time Developers, Doc # US48223621, September 2021

La carencia de talento técnico

aumentará de 1.4 millones hoy a 

4 millones en 20254

Power Platform

Power 

Apps

Power 

Automate

Power

Virtual Agent
Power

Pages

Power

BI

Data

connectors AI Builder Microsoft 

Dataverse

https://www.forbes.com/sites/moorinsights/2019/11/11/microsoft-goes-all-in-on-hybrid-cloud-and-edge-at-ignite-2019/#6f25287960d2


Microsoft Cloud

Ecosistema de Partners

Appsource

Identidad, Seguridad, Gestión y Cumplimiento



Involucrar, colaborar
con los clientes

Optimizar
operaciones

Ofrecer herramientas
a las personas

Transformar
Productos y servicios



Demo: resiliencia en acción
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¿Como podemos ayudar?

• Promoción Bridge to Cloud 2

• Partner Activities: Fondos Preventa y DMP (sólo para AX y CRM)

• Otros Recursos



Announced: Bridge to the Cloud 2 promo

Customer Eligibility

Offer

• Discount: 40% discount* for 3-year fixed term (non-renewable, non-cancellable)

• Signup Period:  February 1, 2023 – December 31, 2024

• Licensing Program:  NCE Partner-Led (CSP)

• Product:  Most Dynamics 365 online products

• Existing Dynamics on-premises system (as of 1-Sep-2022) with a current/active Enhancement 
Plan (or lapsed <30 days)

• Migrating to functionally similar Dynamics 365 online product (with no prior subscription)

• Commercial customer

• Customer’s CSP cost not less than its EP cost (at suggested pricing per month)

Benefits

• Reduces customer’s cost in moving to modern Dynamics 365 online offering, when migrating 
from Dynamics on-prem (benefit of EP)

• Offers Dynamics 365 online licenses, as well as continuing EP for legacy on-prem system 
during migration. 

This overview reflects only key terms. Consult https://aka.ms/bttc2 (partner login required) for complete terms and conditions and FAQ. 

Microsoft may modify this promotion’s terms and conditions or discontinue it at any time.

Microsoft Business Applications 

Partner Confidential. Not for 

External Use.

https://aka.ms/bttc2


Promotions Calendar

BizApps Migration Journey

Jul

2022

Dec 

2022

Jul 

2023
Dec 

2024

Bridge to the Cloud 1

Discount: 60%

Valid for: NAV, BC OP 

(suscripcion NO elegible)

Period: 1 año + 3 autorenovacion

Available at: CSP Legacy

Revenue Recognition: OnPrem $ on 

CSP

Cloud Migration Promo

Discount: 40%

Valid for: NAV, licencias suscripcion, AX y CRM

Period: 3 años

Available at: CSP Legacy

Revenue Recognition: CLOUD

Feb 

2023

Bridge to the Cloud 2

Discount: 40%

Valid for: NAV, BC OP, AX y CRM

(suscripcion NO elegible)

Period: 3 años

Available at: NCE

Revenue Recognition: CLOUD

TERMINA el 30 

junio 2023



Tener en cuenta finalizacion de CMP

Escenarios Clave

1. Clientes en Suscription (BC OP & NAV)

• Cubierto por CMP pero NO en BtC2

2. Clientes con AX -> Business Central Cloud

• CMP permite migrar de AX a BC, BttC2 solo contempla AX -> Finance

Nota: CSP NCE Revenue Recognition

• La aplicacion de la promo en junio, contará como facturacion de julio

July (FY24)



Programas disponibles

BizApps Migration Journey

link

link

link

link

link

link

link

link

link

link

link

Dynamics Partners Hub | Cloud Migration

Dynamics 365 Migration Community

https://dynamicspartners.transform.microsoft.com/offers
https://dynamicspartners.transform.microsoft.com/offers?tab=fy23dmp
https://pulse.microsoft.com/en/solution-assessments-western-europe/
https://dynamicspartners.transform.microsoft.com/download/protected?assetname=assets/OnPrem%20To%20Cloud%20Transitions%20in%20CSP.pdf&download=1&protected=1&src=https://dynamicspartners.transform.microsoft.com/migration?tab=tab-custom2
https://dynamicspartners.transform.microsoft.com/migration?tab=tab-custom4
https://dynamicspartners.transform.microsoft.com/download/protected?assetname=assets/OnPrem%20To%20Cloud%20Transitions%20in%20CSP.pdf&download=1&protected=1&src=https://dynamicspartners.transform.microsoft.com/migration?tab=tab-custom2
https://partner.microsoft.com/en-US/asset/collection/bridge-to-the-cloud-promotion#/
https://dynamicspartners.transform.microsoft.com/migration?tab=tab-custom4
https://dynamicspartners.transform.microsoft.com/offers
https://forms.office.com/pages/responsepage.aspx?id=v4j5cvGGr0GRqy180BHbR2UnWoIckY5MgXlgh89CfvBUN1A5S0g3VjZPM0RaWTNaQkczTlVCRFo5Ri4u
https://pulse.microsoft.com/en/solution-assessments-western-europe/
https://dynamicspartners.transform.microsoft.com/migration
https://community.dynamics.com/365/dynamics-365-migration-community


Partner Activities: Pre-Sales & DP

Inversión en Servicios por parte de MSFT para el cliente a través del Partner

https://dynamicspartners.transform.microsoft.com/offers


Partner Activities: Requisitos

De Partner De Oportunidad

https://dynamicspartners.transform.microsoft.com/offers


Recursos para Partners

- Promo Policy & FAQ: PartnerSource link, Partner Transform link

- New “Migration Promotions” Tab here

- Recursos de venta en Cloud Champion here

https://businesscenter.mbs.microsoft.com/#contentdetail/DynamicsBridgetoCloud2Promo
https://dynamicspartners.transform.microsoft.com/migration?tab=tab-custom4
https://dynamicspartners.transform.microsoft.com/migration?tab=tab-custom4
https://nam06.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.cloudchampion.es%2Fdescargas-de-ventas%2F%23repositorio&data=05%7C01%7Cmartapons%40microsoft.com%7C8a71b606ac024bcf5eca08db2157a002%7C72f988bf86f141af91ab2d7cd011db47%7C1%7C0%7C638140432547340558%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C3000%7C%7C%7C&sdata=Bf0Smtkl1lL%2F3A8H8c7sNrmQgfsvC2VOOAo6oiiySSo%3D&reserved=0


New centralized migration page
On the Microsoft Dynamics 365 Partner Portal: https://aka.ms/BCMigrations

Everything you need to know about Migration Promotions Everything you need to accelerate NAV / GP / SL migrations

https://aka.ms/BCMigrations


Sales guide Social graphics Infographic eBook Nurture emails

Leverage the cloud migration prospecting kit

Find the kit here: Dynamics 365 Partner Portal (microsoft.com) | Programs | Migration  

Link at the top of the page https://aka.ms/BCMigrations

Designed to help you drive demand and facilitate customer conversations

https://dynamicspartners.transform.microsoft.com/migration
https://aka.ms/BCMigrations


Recursos de Venta Migración en Cloud Champion
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Bridge to Cloud 2

Top FAQs Pt. 1

1. Will CSP price changes (including currency FX updates) impact Bridge to the Cloud 2 

customers?

• The price of seat-based cloud offers in legacy CSP and new commerce CSP is determined by the 

price in effect upon subscription’s purchase (or renewal if later) and remains unchanged during the 

subscription’s term. Such price is also applied to seats added during the subscription’s term.

• The Bridge to the Cloud 2 promotion provides a 40% percent discount on subscription pricing (as 

set forth in the prior paragraph). Therefore, the CSP cloud price update scheduled for April 1, 2023, 

(which impacts certain European currencies) will apply to new or renewal subscriptions after that 

date (with final customer pricing determined by the channel partner). More information on the 

announced pricing update is available here.

BtC 1 Specific: Customers on BtC1 only have price protection until the end of their 1-year term (promo 

es 1 year term (renewable for a max period of 4 years)

https://partner.microsoft.com/en-IE/resources/collection/local-currency-pricing-updates-for-eu-efta


Bridge to Cloud 2

Top FAQs Pt. 2

2. $0 Users (only applicable for customers migrating to Business Central). If and after a 

customer’s annualized NCE promotional license cost (after applying the 40% promotional discount 

but before partner margin discount) exceeds twice its annual EP cost (before partner margin 

discount) for equivalent usage, the customer may request extra licenses at no additional cost for 

use during the promotional period with a value (computed using the promotional price) up to, but 

not exceeding, twice the EP cost. NOTE: PERIOD is first 60 days

3. Can a customer reduce users? The promo term is 3 years. Customers can increase users at any 

time during the term but can only reduce users within the first 7 days of the seats being 

licensed (NCE Terms). Any reduction that reduces the subscription value below the minimum 

licensing requirement is not permitted

4. Will additional users (not at $0 cost) have promo pricing? Yes, customers can choose to license 

additional users during the promo subscription term with the 40% discount applied.

5. Can a Customer change partner? No, as per NCE rules, the customer won’t be able to change 

partner during the subscription term.



Bridge to Cloud 2

Top FAQs Pt. 3

6. Will we have any To-Customer Assets? & Calculator? Yes, these will be published in the 

Transform portal

7. Can my customer transfer from a legacy migration promo (Bridge to the Cloud 1, CSP-EP, 

CMP) to Bridge to the Cloud 2? No, transfers from legacy promos to Bridge to the Cloud 2 are 

not permitted

8. Will legacy promos be available in NCE? Legacy promos will remain in legacy CSP until further 

notice. Legacy CSP offers without a new commerce equivalent and/or migration path will remain 

eligible for legacy CSP incentives after December 31, 2022, until the offer is retired or available in 

new commerce. More information on incentives changes can be found here

9. How is BtC2 promo ordered? Instructions on how to apply the promotion when licensing 

Dynamics 365 offers through NCE are outlined on this announcement and will be added to the FAQ 

in Transform

https://dynamicspartners.transform.microsoft.com/migration?tab=tab-custom4
https://learn.microsoft.com/en-us/partner-center/announcements/2022-december#10
https://learn.microsoft.com/en-us/partner-center/announcements/2023-january#details-12


How to apply the BTTC2 promo in Partner Center

1. From the Partner Center main menu, 
select ”Customers” and then choose the applicable 
customer.  

2. Select “+New Subscription”.  

3. On the Online Services tab, search for the desired 
Dynamics 365 product. It must be labelled “New 
Commerce Experience” to be eligible for the promotion. 

4. Enter desired quantity and select “Add to Cart”.  

5. Add any additional products to be purchased to the 
cart.  Select “Review”. 

6. On the review screen, choose the “Triennial” term for the 
promotional products (only purchases with a fixed 3-
year term are eligible).  

7. Select “40.00%, Bridge to the Cloud 2 (BTTC2) Promo” from 
the “Promotions” dropdown box.

8. Select “Details” to confirm that you’ve selected the 
”Bridge to the Cloud 2” promotion. Then select “Done”.    

9. Select “Buy” to complete the purchase. 

Microsoft Business Applications 

Partner Confidential. Not for 

External Use.

After this, you will send proof to 

mbsquery@microsoft.com, they will check that the 

CSP subscription meets the minimum licensing 

requirement & will then renew the EP at zero cost

mailto:mbsquery@microsoft.com


© Copyright Microsoft Corporation. All rights reserved. 

Closing

¡Gracias!
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